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Criminal Record and Rent
HUD issued guidance that a blanket refusal 
to allow criminal ex-offenders to rent may vi-
olate Fair Housing Law.  
 The use of criminal records as part of the 
overall tenant screening process may serve 
the valid business and security functions of 
protecting tenants and the property from for-
mer convicted criminals. But it’s important to 
follow some basic guidelines. 
 First, do not exclude prospective tenants 
based upon prior arrests. Only a record of 
conviction (as opposed to an arrest) will 
serve as sufficient evidence to prove that an 
individual engaged in criminal conduct. 
 Second, any such policy must consider the 
length of time that has passed since the crim-
inal conduct. HUD’s guidance cites to re-
search indicating that after six or seven years 
is about the same as a non-offender. 
 Third, the policy must take into account the 
nature and severity of the individual’s convic-
tion. Of course, a landlord must consider res-
ident safety and protection of property. How-
ever, any policy implemented must accu-
rately distinguish between criminal conduct 
that indicates a demonstrable risk to resident 
safety and/or property and criminal conduct 
that does not.     
 Finally, a landlord must treat everyone 
equally. Even if a screening policy involving 
criminal convictions is maintained, it can 
never be used as a pretext for unequal treat-
ment. If a landlord refuses to rent to a person 
for certain convictions, then the landlord 
should not be renting to anyone similarly con-
victed. 
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One of the reasons for depressed business 
investments, especially in equipment and 
facilities, seems to be concentration in 
many industries: i.e., few companies domi-
nate and control their industry. However, 
it’s nothing wrong for individual businesses 
to seek elimination of their competitors: 
that is what competition is all about. The 
classic economic theory promoted “laissez-
faire” or “no regulatory intervention and let 
free markets work.” However, it failed and 
needed adjustments to “preserve” fair com-
petition because there are industries which 
tend to become a monopoly if left alone, 
such as utilities where entry barriers are 
high and economy of scale is ever expan-
sive. In short, we need regulations to en-
sure competitiveness. The Council of Eco-
nomic Advisors issued a study last month 
which shows concentrations are spreading 
in many industries.  
 If a company becomes a monopoly, they 
can charge higher prices to consumers; 
their suppliers are forced to accept lower 
prices; investments are curtailed for larger 
profit. The markets where international 
competition exists may prevent such condi-
tions, typically electronics, automobiles, 
apparels, software fall into this category. 
Apple has a dominant position in the indus-
try; yet, unless it continues rolling out in-
novations and maintaining technological 
advantages, it may lose quickly.  Retailers, 
restaurants, utilities and others do not face 
direct international competitions. 
We refrain from naming the industries 

which are in oligopoly condition, if not mo-
nopoly. Even though operating under dif-
ferent names, many belong to the same 
holding companies, and our real estate in-
dustry is one of them: one large listed com-
pany owns many well-known real estate 
broker brands, though millions of tiny bro-
kers like ourselves also exist because of lit-
tle benefit for economy of scale; real estate 
business is very local anyway. 
While other world economies are strug-

gling, the US needs to lift every one with 

higher economic growth. As described be-
fore, tepid consumption and investments 
are preventing our economy to spur. Regu-
lations to stimulate more competition in 
each industry are needed. 

Palos Verdes Housing Market 
Since mid-February, 20 to 30 new listings 

continue coming on the market every week. 
The average sales of single family homes in 
PV is less than 60 per month. We welcomed
many new listings in February because 
those listings carried over from last year 
were not attracting buyers. Sales are cur-
rently around 20 per week; the market in-
ventory has been on the rise, now exceed-
ing 180; the tight supply-demand condition 
has eased. Although the median escrow 
price, which was weak due to the seasonal 
reasons, is recovering, it lacks strength.  
This year’s new trend is that listings be-

low $800,000 are not selling like before 
(mostly Eastview along Western Ave). The 
best selling price ranges are now between 
$900,000 and $1,500,000. Properties with 
very high price tags are also selling well 
though small in numbers. By areas, West 
RPV is performing very well. Especially we 
have noticed the Silver Spur area has been 
popular since last year. We often hear first 
time home buyers in PV say, “PV is too 
far.” In addition to its location, prices in Sil-
ver Spur are more affordable to them.  
Concerning the forecast for the coming 

months, it is quite possible that the demand 
may subside if the employment stumbles 
while household income is stagnating. 
Such decline in demand for areas outside 
PV may not directly hit the buyer in PV 
given the low interest rates and their in-
come profiles. However, negative ripple ef-
fects from other areas are more or less un-
avoidable.  
Supplies are a crucial factor, too. Unless 

these huge waves of new listings come 
down to reasonable levels, the market con-
dition would deteriorate. Since prices have 
been rather stable, we hope less listings will 
come on the market in the coming weeks. 
However, given the economic environ-
ment, this year’s selling season may end 
earlier again, say in early July. 

Huge Waves of 
New Listings  

Continue   
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SELECTED LISTINGS 
 
 
 

Please Contact 
 
 

Rockyfield  
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

A: Active        B: Backup    P: Pending       S: Sold      
Prices in '000s.   Source: MLS (as of 05/04/16) 

Rockyfield contacts    
 

27520 Hawthorne Blvd. Suite 144 
Rolling Hills Estates, CA 90274 
Phone: (310) 544-0857 
 
Anthony Iwata Ext. 1#  
(English+Japanese) 

Catarina Zerbinatti Iwata Ext. 2#  
(English, Spanish, Portuguese, Japanese, Italian) 
email:  properties14@rockyfield.com  

 DRE broker license: 
01328577 

Free Notary Service 
We offer free notary public service 
to the readers on our mailing list. 
Customers who buy or sell their 
homes with Rockyfield will have 
free notary service for 5 years.  
(Direct service only, excl. loan documents; 

additional charge for a trip to your place.)  

Please make an appointment with 
Catarina at 310-544-0857 ext. 2# 

Taxes Consideration for Renting 
Most people have completed their tax returns. When it comes to 
real estate decisions, regardless of primary residence or income 
property, both present and future taxes must be taken into consid-
eration. With the $500,000 (married, joint) exclusion, a primary 
home arguably offers the best after-tax return on investment.  
 Because it is your own home, personal reasons often dictate de-
cisions to buy, sell or rent your home. Many of our customers tend 
to consider renting first when they have to move due to a job trans-
fer and other reasons just because they “do not want to sell.” If 
purchased recently and the gain is still very small, it does not mat-
ter; however, if the gain is large, future price appreciation may not 
compensate for the loss of $500,000 exclusion by renting your 
home. The tax liability will further increase due to the higher tax 
rate on the accumulated depreciation over many years. If you be-
lieve the price would rise in a couple of years, you can rent it for 
less than 3 years and then sell it, thanks to the exclusion rule: 2 
years of primary residence within the past 5 years.  
 Many people are not aware of the exemption rule when they have 
to move due to a job transfer just one year after they bought a 
home. It is possible to have a 50% of the exclusion in this instance. 
The reason for move can be a job, medical or unforeseen incident. 
(IRS Publication 532). You need to consult with your CPA. 
 If rented for many years, capital gain can grow large, and a 20% 
capital gain tax rate (federal) would apply to the portion of total 
taxable income over the threshold 39.60% ordinary tax rate (ap-
prox. $464,850 for joint). And the 3.8% Net Investment Income 
Tax may also apply.  
 If you want to rent your current primary residence, it is wise to sell 
it within 3 years. Since the passive income rule does not allow you 
to offset losses from a rented property against your salary in-
comes, the first income property is always tough. It is also very 
important to consider all the headaches, especially if you live far 
away from the property.  

Need a handyman? 
If you are looking for a house cleaner, handyman, painter, 
plumber, roofer, electrician, gardener, bathtub repairman, 
rain gutter installer or contractor, we should be able to in-
troduce a quality one.  Contact: Catarina 
 
Free weekly market information 
We can provide a free weekly update of the housing market 
in your area, including graphs. Please contact us via e-mail 
with your property address. The list below does not include 
many listings. 
 
 Our free fair market value analysis 
If you just remodeled your house, you ought to be inter-
ested in how much your home is worth now. Or you may 
be simply curious. We will be happy to provide a fair mar-
ket value estimate. No strings attached.   


