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Preparation for Home Sale
What and how much a homeowner should do 
for home sale always poses tough questions. 
The first step should be determine the budget; 
then analyze “return on investment.” Past stud-
ies indicate, new windows maybe, others re-
models are unlikely to recover the cost. How-
ever, we believe that this conventional wisdom 
was reversed last year. Many buyers preferred 
a house with a good move-in condition; houses 
that need repairs and updates were heavily dis-
counted by buyers. Given the super low interest 
rates and improved employment, this spring 
market may become sellers’ market where buy-
ers will try to buy whatever they can. If that hap-
pens, it will be much better to sell AS-IS.  
  Of course, in order to avoid undesirable ten-
sion during escrow, we suggest that broken or 
dysfunctional items be repaired or replaced re-
gardless of the market condition. The condition 
of kitchen and bathrooms is the keys to a suc-
cessful sale. While remodeled kitchen and 
bathrooms will help selling fast to greatly re-
duce seller’s stress, inconvenience and stress 
during the remodeling work cannot be ignored. 
  If you own your house for many years and 
your capital gain exceeds the amount of exclu-
sion ($500,000 for married, joint), an increased 
portion of the price is taxable, or your net return 
will be smaller.   
  There are many inexpensive improvements: 
Pressured water cleaning of stucco exterior and 
a concrete patio or path; pruning and trimming 
trees and bushes to make the property open 
and bright; removing clutters, etc.   
  Homeowners who have lived in their home for 
many years naturally have emotional attach-
ment to their homes. Even if it does not pay off, 
they are inclined to spend money to sell at a 
higher price. It is much mentally easier if you 
consider it as a business and buyers are cus-
tomers.
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  Dark clouds seem to be casting over the 
world economies. Concerns over the falling 
oil price have been expressed; however, we 
are more worried about the lowering long-
term interest rates, implying a deflation 
trap, which Japan has been struggling to 
get out of for over two decades. Many peo-
ple were surprised and wondered when the 
Bank of Japan announced “negative inter-
est rate” which is in effect a penalty for 
banks to have excessive funds. BOJ hoped 
banks would more aggressively start lend-
ing money rather than paying the penalty; 
instead banks seem to have chosen buying 
government bonds which now carry nega-
tive interest rates. It is idiotic and an utter 
failure. In our opinion, it will lock up the 
economy into the deflation trap. The “Abe-
nomics” sounded ingenious when it was 
launched with its objective to raise the in-
flation to get out of the deflationary vicious 
circle. However, its tools were nothing 
new: increased money supply and cheaper 
Yen to help exports. When concerns over 
the world economies loom, Yen appreci-
ates, the Nikkei dives, recovery efforts col-
lapse. Cheap Yen   no longer helps Japanese 
exports as Japan’s consumer products, ex-
cept for automobiles, have disappeared. 
The core problem of the Japanese economy 
is domestic consumption. Cheap Yen will 
lead to higher import prices that further dis-
courage consumption. Individual financial 
assets in Japan is said to be around $13 tril-
lion, spread over the rich and poor alike. 
Because of zero interest rates, saved money 
is invested overseas, not financing the do-
mestic businesses. We hope the US will not 
fall into the same idiocracy.  
  The US economy is structurally different 
from Japan’s: the US saving amount is 
large, but skewed to a small number of peo-
ple and most individuals are highly lever-
aged (high in debt). While low interest 
rates will help consumers, another reces-
sion appears to be more realistic. Under ex-
treme low interest rates, another recession 
is likely to freeze the money flow.  
  A half of the economists surveyed by The 
Economist predict that there is a good 

chance that the US economy will slump 
later this year. The real worry we have is: 
no effective economic policy can be acti-
vated during the election season; the FRB if 
out of effective tools to stimulate the econ-
omy. In the short term, given the super low
rate and improved employment, the hous-
ing market for this spring season can be ro-
bust despite these concerns over the gen-
eral economy and stock market.  

Palos Verdes Housing Market 
  We expected many returning (from holi-
days) and new listings would hit the market 
in early January. It did not happen through 
the month of January. Buyers have been ac-
tive since early January and we heard buy-
ers complaining the lack of good properties. 
Come February, we finally started seeing
increased listings as well as sales, keeping 
the market inventory from rising. It is inter-
esting for us to see a few of those listings 
that had been left out on the market for 
many months being sold. They may be 
cheaper than newly listed properties.  
  The median escrow price which has been 
slightly down since December is now turn-
ing upward. It seems possible for prices to 
rise about 5% in February and another 5-
10% in March. The E/A (escrow/active list-
ing) ratio that has been below 50% since 
December is finally reaching 50%. The real 
recovery in sales and prices will occur after 
the E/A ratio goes well above 50%, and 
“hot market” condition will emerge when 
the ratio exceeds 80%.  
  Although it is still a bit risky today, new 
sellers can price their home a little higher 
than the market value riding on the uptrend 
market, switching their frame of mind from 
“Cautious” to “Aggressive.” Buyers will 
need decisiveness and swift actions to win 
the property of their choice, switching their 
buying attitude from “How to buy cheaper” 
to “What to do to buy.”  
  We sense some changes in the leasing 
market which has been strong for the past 
couple of years. The rent may decrease this 
year. As good tenants exit the leasing mar-
ket, landlords may have difficulty finding 
applicants with an excellent credit history. 

Good Signs  
For Spring 

Selling Season 
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A: Active        B: Backup    P: Pending       S: Sold      
Prices in '000s.   Source: MLS (as of 02/09/16) 

 

Rockyfield contacts    
 

27520 Hawthorne Blvd. Suite 144 
Rolling Hills Estates, CA 90274 
Phone: (310) 544-0857 
 
Anthony Iwata Ext. 1#  
(English+Japanese) 

Catarina Zerbinatti Iwata Ext. 2#  
(English, Spanish, Portuguese, Japanese, Italian) 

 DRE broker license: 
01328577 

Free Notary Service 
We offer free notary public service 
to the readers on our mailing list. 
Customers who buy or sell their 
homes with Rockyfield will have 
free notary service for 5 years.  
(Direct service only, excl. loan documents; 

additional charge for a trip to your place.)  

Please make an appointment with 
Catarina at 310-544-0857 ext. 2# 

Use of Clotheslines and Drying Racks 
This new law permits owners in an HOA to use clotheslines and 
drying racks, and makes void and unenforceable any HOA provi-
sions that prohibit or unreasonably restrict use of clotheslines or 
drying racks in the owner’s backyard that are designated for the 
exclusive use by the owner. It excludes balcony, railing, awning, 
or other parts of a structure or building. Therefore, this law effec-
tively does not apply to most townhomes or condos which do not 
have a private backyard. It may apply only to detached resi-
dences with an own backyard in an HOA.  
  A separate law requires a landlord to permit a tenant to utilize 
clothesline or dying rack approved by the landlord in the tenant’s 
private area.  The tenant must comply with the following: 
1) The clothesline or drying rack will not interfere with the 
maintenance of the rental property.  
2) The clothesline or drying rack will not create a health or safety 
hazard, block doorways, or interfere with walkways or utility ser-
vice equipment.  
3) The tenant seeks the landlord’s consent before affixing a 
clothesline to a building.  
4) Use of the clothesline or drying rack does not violate reasona-
ble time or location restrictions imposed by the landlord.  
5) The tenant has received approval of the clothesline or drying 
rack, or the type of clothesline or drying rack, from the landlord.  
“Private area” means an outdoor area or an area in the tenant’s 
premises enclosed by a wall or fence with access from a door of 
the premises.  
A balcony, railing, awning, or other part of a structure or building 
does not qualify as either a clothesline or a drying rack. As you 
see, there are many ways for the landlord to refuse such use of 
clotheslines and drying racks.  

Need a handyman? 
If you are looking for a house cleaner, handyman, painter, 
plumber, roofer, electrician, gardener, bathtub repairman, 
rain gutter installer or contractor, we should be able to in-
troduce a quality one.  Contact: Catarina 
 
Free weekly market information 
We can provide a free weekly update of the housing market 
in your area, including graphs. Please contact us via e-mail 
with your property address. The list below does not include 
many listings. 
 
 Our free fair market value analysis 
If you just remodeled your house, you ought to be inter-
ested in how much your home is worth now. Or you may 
be simply curious. We will be happy to provide a fair mar-
ket value estimate. No strings attached.   


